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Price $ 8.69
52 week Range $4.37 -$9.12
Daily Vol (3-mo. average) 600,885
Market Cap (M) $1,786.2
Enterprise Value (M) $1,824 1
Shares Outstanding: (M) 2054
Cash (M) $ 160
Cash/Share $ 0.08
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(all figures in M, expect per share information)
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COMPANY DESCRIPTION

Choice International Limited, through its
subsidiaries, offers a broad range of
financial services in India. across three key
business segments: Broking & Distribution,
Advisory and NBFC. Broking & Distribution
segments include Stock Broking, Wealth
Distribution and Insurance Broking. NBFC
focuses on MSME Finance and Green
Finance, particularly rooftop solar funding.
On the advisory side, the company provides
consultancy for government infrastructure
and financial projects. The Company also
holds a merchant banking license with
offerings in IPOs, right issues, preferential
issues, valuations and transaction advisory.
Incorporated in 1992, the company is
headquartered in Mumbai, India.

CHOICE INTERNATIONAL LIMITED (NSE: CHOICEIN)

Company Updates

Choice International reported a strong start to FY26, with 1Q26 revenue of
2.38B, up 16% y/y. EBITDA rose 49% concurrently to ¥870M, and PAT
increasing by 50% to ¥480M, driven by improved operating efficiency and a
462bps yly margin expansion. The Company continued expanding its
national footprint with 208 branch offices and a growing distribution network
of over 58,000 Choice Business Associates (CBAs). Management reiterated
its expectation to maintain 25—-30% annual growth.

Stock / Equity Broking: The broking segment, which contributed ~60% of
total revenue, recorded steady growth during the quarter. Client assets under
broking reached ¥478B, marking a 16% y/y increase. Demat accounts grew
29% yly to 1.15M, with active accounts rising ~241,000. Digital engagement
continues to strengthen, with 67% of broking revenue now generated online.

Wealth Products: Wealth management remained a high-growth vertical,
with AUM expanding 443% yly to %47.7B, primarily due to the acquisition of
Arete Capital’'s wealth business. The Company continues to deepen
penetration among HNI and UHNI clients, backed by an integrated digital
platform, in-house research, and a broadened product suite across mutual
funds, SIPs, bonds, and structured products.

Insurance Distribution: Choice’s insurance distribution business saw
continued traction across both retail and corporate channels. Retail
premiums totaled ¥390M, while corporate premiums reached I539M.
Premium collections rose 62% y/y to ¥763M, supported by a 46% increase
in policies sold. The Company added 42+ insurer partnerships and
expanded its POSP network, contributing to a 91% y/y increase in retail
health insurance inquiries.

NBFC Segment: The NBFC vertical continued to scale its MSME and green
finance offerings. The retail loan book doubled y/y to ¥5.96B, while the total
loan book reached %7.45B. Credit quality remains stable with NNPA at
2.25%, PCR at 48.9%, and CRAR at 53.4%. NIM expanded to 11.85%, up
85bps sequentially. The portfolio is primarily focused on secured MSME
lending and rooftop solar finance, supported by 75 branches across 8 states
and strong underwriting controls.

Government Advisory: Choice’s government advisory segment ended
1Q26 with a ¥5.86B order book, anchored by new project wins including a
¥528M World Bank—funded mandate in Maharashtra and ¥670M worth of
digitization initiatives. Segment revenue was I600M with PBT of 3240M,
comprising ~24% of total revenue.

Investment Banking: The division remains active with 24 ongoing
mandates and a ¥66B+ fundraising pipeline. To date, 7 IPOs have been
completed and the division is leveraging its cross-vertical presence and
strong institutional relationships to expand its mid-market advisory footprint.

Valuation: We use a DCF Model, EV/Operating Income comp analysis, and
a P/E analysis to guide our valuation. Our DCF analysis produces a valuation
range of $7.01 to $12.88 with a mid-point of $9.12. Our EV/Operating Income
valuation results in a range of $9.07 to $10.10 with a mid-point of $9.58. Our
P/E analysis returns a range of $8.68 to $10.25 with a mid-point of $9.47.

See Important Disclosures and Disclaimer at the end of this report 1


mailto:Dave@stonegateinc.com

EQUITY RESEARCH

STONEGATE CAPITAL PARTNERS

Business Overview

Choice International Limited (BSE: 531358, NSE: CHOICEIN) is a prominent financial services conglomerate
headquartered in Mumbai, India. Established in 1992, the Company has steadily evolved, integrating cutting-
edge technology to optimize financial service delivery. Choice International offers a comprehensive suite of
financial solutions including stock brokering, wealth management, insurance distribution, MSME lending,
government advisory and investment banking. With a vast operational network comprising over 208 branch
offices, 48 project offices, and serving a clientele base exceeding 1.4 million, the Company demonstrates
significant market penetration. Supported by an extensive network of over 58,000 Choice Business Associates
(CBAs) and a proficient team of more than 240 in-house technology specialists, Choice International has
effectively expanded its footprint across diverse markets in India.

The strategic orientation of Choice International Exhibit 1: Business Overview
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Group’s commitment to building a diversified
financial services platform and enhancing its
long-term value proposition for clients.
Segment Overview
Stock / Equity Broking Exhibit 2: Business Highlights
Key Highlights Choice

Choice International's stock brokering segment
has achieved substantial growth, driven by
expanding client engagement and enhanced
operational efficiencies. The division
significantly leverages digital platforms for
trading, supported by user-friendly interfaces
and advanced tools such as algorithmic trading
and curated investment baskets, positioning it
competitively within India's dynamic stock
broking landscape.

The firm’s client base has consistently
expanded, particularly in tier-3 cities and
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underserved regions, driven by strategic efforts to broaden its geographical reach. The adoption of digital
trading platforms has notably increased, with approximately 67% of the segment revenues generated via
online platforms, highlighting a strong shift toward digital trading practices. The Company's robust market
share and consistent Average Daily Turnover (ADTO) growth underscore its ability to attract and retain clients.
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Wealth Products Distribution

The Wealth Products Division offers diversified investment solutions tailored to varied investor objectives. A
key driver of its 443% year-on-year AUM growth reaching % 47,687 Mn was the acquisition of Arete Capital’'s
Wealth Management Business, which expanded product offerings and deepened access to High Net Worth
Individuals (HNIs), Ultra High Net Worth Individuals (UHNIs) and corporate clients. Supported by integrated
research teams that deliver sharper market insights and strategic advice, along with a digitally enabled
platform and customer centric approach, the division is well positioned as a competitive player in India’s
growing wealth management space.

Insurance Distribution

Choice International’s Insurance Distribution segment provides comprehensive risk management solutions for
both retail and corporate clients. The segment recorded strong growth driven by strategic partnerships with
leading insurers and focused expansion across key client segments.

Exhibit 3: Insurance Segment Highlights The segment's expansion has been
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Employee productivity has remained healthy, supported by operational efficiencies. The company sees strong
potential in the corporate insurance segment and continues to strengthen its capabilities and client
relationships to drive long-term growth.

NBFC Segment

Under the NBFC arm, Choice Finserv focused on providing financial solutions to underserved semi-urban and
rural markets, with a strong emphasis on MSME business loans and green financing through rooftop solar.

The division prioritizes lending within the sector, supported by fully digital documentation and streamlined
credit assessment. It also leverages strong credit evaluation practices, including real-time bureau check and
geo-tagging, supporting collection efficiency and portfolio quality. A well-diversified liability profile provides
added financial stability and room for continued growth.
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Government Advisory

The Government Advisory segment
provides end to end consulting to public
sector institutions covering infrastructure
development, institutional strengthening,
CapaCity bUiIding and e-governance. Order Book (¥ Bn) Order Book - State Wise Order Book - Sector Wise
Holding a robust order book valued at

%5.86 billion, the division works with 150+
central and state government : ‘ i %
departments, maintaining strong I I :

presence across India.

Exhibit 4: Advisory Services Overview
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transformation. It leverages in-house
digital tools for real-time project tracking
and data driven governance support. Its
work contributes directly to improved
public service delivery, financial inclusion

Exhibit 5: Investment Banking Segment Highlights
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Investment Banking

Choice Capital Advisors, a Category-l SEBI-registered merchant banking entity, specializes in IPOs, rights
issues, preferential issues, valuation and transaction advisory. With 7 IPOs successfully completed along with
multiple other capital market transactions, and a strong pipeline of ongoing assignments across diverse
sectors, the division is distinguished by its deep market insights, transaction structuring expertise, and effective
execution capabilities, strengthening Choice’s position in the competitive investment banking space.

By leveraging extensive sector expertise and robust investor relationships, the division continues to deliver
high-quality advisory services that enable significant capital raising and strategic transactions, driving
sustainable growth and value creation for clients.
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Growth Drivers

Integrated Multi-Vertical Model:

Choice operates across broking, wealth, insurance, lending, investment banking and government advisory.
This integrated structure enables product bundling, cross-selling and end to end client servicing. It positions
the company to cater a wide spectrum of individuals, institutions and enterprises driving higher client retention,
improved revenue per customer and diversified business growth.

Strategic Acquisitions and Market Expansion:

Choice continues to scale by entering new business lines and executing focused acquisitions. It recently
secured SEBI’s final license to launch its own mutual fund, marking its entry into the asset management space.
It also acquired Arete Capital’s wealth business, significantly boosting AUM and strengthening access to HNIs
and institutional clients. In lending, recent acquisitions have expanded the loan book and deepened Choice’s
presence in MSME and green finance. These initiatives enhance cross-sell opportunities and further
consolidate its position as a full-service financial platform.

Technology as a Core Enabler:

Technology is central to Choice International’s operating model, enabling efficiency, scale, and consistent
client experience across verticals. The company has developed an integrated digital platform through its suite
of apps - Choice FinX, Choice Money, and Choice Connect which together offer seamless access to broking,
lending, insurance, and investment services.

Choice places high importance on data security and has received the ISO 27001:2022 certification, reflecting
adherence to information security standards. With over 2.57 million cumulative app downloads and 23 million+
daily API hits, its digital infrastructure supports cost-effective customer acquisition, enhanced transaction
efficiency, and broader market outreach across India.

Lending Backed by Strong Risk Controls:

Choice’s NBFC vertical follows a disciplined, tech-enabled credit framework that includes real-time bureau
checks, geo-tagging, digital underwriting and on-ground due diligence to ensure strong portfolio quality. The
company continues to focus on expanding its lending presence in MSME finance and green finance,
particularly rooftop solar, supported by streamlined documentation and digital onboarding.

Pan-India Distribution with Integrated Reach:

Choice supports its digital strategy with a wide-reaching physical network of over 208 branches, 48 project
offices, and more than 58,000 CBAs. This hybrid model ensures last-mile delivery, smooth customer
onboarding, and strong regional visibility. It also enables deeper customer engagement and facilitates effective
cross-selling across the company’s full suite of financial products.

Consistent and Profitable Growth Track Record:

Over the past five years, the company has delivered a 52% CAGR in revenue, 70% CAGR in EBITDA and
77% CAGR in PAT. In Q1 FY26, PAT rose 50% YoY, reflecting strong operating leverage, diversified revenue
streams, and disciplined execution. The company’s financial momentum reinforces confidence in its scalable
and capital-efficient model.
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Market Overview
Favorable Industry Dynamics:

India's financial services sector is currently experiencing transformative growth driven by increased
digitization, regulatory support, and rising financial inclusion. The Indian government and regulatory bodies,
including SEBI, IRDAI, and RBI, have consistently introduced reforms aimed at enhancing transparency,
investor protection, and market efficiency. Initiatives such as digitization of financial services, simplified
onboarding processes, and targeted financial literacy campaigns are significantly expanding the market base
for investment, insurance, and lending products, creating robust growth opportunities for integrated financial
service providers like Choice International.

Growing MSME and Rural Financial Inclusion:

The Micro, Small, and Medium Enterprises (MSME) sector in India remains under-served, presenting
substantial growth potential for financial institutions specializing in MSME lending, such as Choice
International. With a substantial credit gap estimated at ¥25 trillion, the sector requires focused and innovative
financing solutions. NBFCs, particularly those leveraging digital onboarding and assessment tools like Choice
Finserv, are ideally positioned to bridge this gap effectively. Moreover, rural financial inclusion efforts by
governmental agencies enhance the demand for customized financial solutions, providing long-term growth
prospects for companies like Choice International.

Exhibit 6: MSME & Green Energy Credit Gap
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Source: Company Reports

Broking and Wealth Management Market Expansion:

The Indian broking and wealth management sectors continue to witness robust growth driven by increasing
retail investor participation, greater financial literacy, and growing disposable income. Digital penetration has
democratized access to equity markets and diversified financial products, significantly expanding the investor
base. Choice International’s strategic focus on providing comprehensive digital trading and wealth
management solutions positions it advantageously in this rapidly expanding market.

Robust Insurance Sector Prospects:

The insurance sector in India, characterized by relatively low penetration and high growth potential, presents
significant opportunities for expansion. Driven by rising awareness, improving income levels, and favorable
regulatory policies, the demand for diverse insurance products—such as health, life, motor, and property
insurance—is consistently increasing. Choice’s strategic partnerships with leading insurers, extensive
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distribution network, and innovative digital solutions position the company effectively to capitalize on this
sector's growth.

Infrastructure and Government Advisory Potential:

India’s ongoing infrastructure development initiatives represent another significant market opportunity for
Choice International’s government advisory business. The substantial government investment in
infrastructure, supported by policy reforms and dedicated funding channels, continues to drive demand for
project management and advisory services. Choice's robust order book and specialized expertise in
infrastructure consulting position the company to leverage these opportunities effectively, enhancing its market
share and revenue visibility.

Investment Banking Growth Prospects:

India's investment banking sector has experienced substantial growth driven by heightened capital market
activities, including IPOs, mergers and acquisitions, rights issues, and private placements. Increased investor
interest, rising economic activities, and proactive regulatory frameworks underpin sustained market
expansion. Choice Capital Advisors’ comprehensive suite of advisory and transaction services, coupled with
deep sectoral expertise, positions the division strongly to benefit from India's thriving capital market
environment.

Overall, Choice International is strategically aligned with key growth drivers across its diversified business
segments, uniquely leveraging its technological capabilities, extensive market reach, robust financial
performance, and comprehensive service integration to maintain competitive advantage and drive sustained
growth in India's dynamic financial services sector.
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Risks
General Economic Conditions

Choice International’s diverse financial services are closely tied to overall economic conditions. A downturn in
the macroeconomic environment, particularly one impacting consumer confidence, disposable incomes, or
business investments, could adversely affect the company’s profitability across its stock broking, wealth
management, insurance, lending, and advisory segments.

Regulatory Risk

The financial services industry in India is subject to extensive and evolving regulations governed by authorities
such as SEBI, RBI, IRDAI, and various government bodies. Changes in regulatory policies or increased
compliance requirements could impose significant operational and financial burdens on Choice International,
potentially limiting growth opportunities and increasing operational costs.

Market Volatility and Financial Risk

The Company’s revenue streams, particularly from the stock broking and wealth management segments, are
susceptible to fluctuations in market performance. Increased market volatility, declining market sentiment, or
significant financial downturns could lead to reduced trading volumes, lower asset valuations, and client
withdrawals, adversely impacting the company's financial results.

Credit Risk and Asset Quality

Choice Finserv, the company's NBFC arm, faces inherent credit risks associated with lending, especially within
the MSME and rural sectors. Economic downturns or sector-specific stress could lead to an increase in loan
defaults or non-performing assets (NPAs), impacting asset quality, profitability, and overall financial health
despite the company's strong risk management framework.

Competitive Industry Landscape

The financial services industry in India is highly competitive, with numerous established players across each
business segment. Competitors include banks, large financial institutions, specialized NBFCs, insurance
providers, and fintech companies, some of which may have greater resources and flexibility. Increased
competition or disruptive market entrants could challenge Choice International’s market position and pricing
power.

Technology and Cybersecurity Risks

Given Choice International's reliance on digital platforms and technology-enabled solutions, it is exposed to
potential technology failures, data breaches, cyber-attacks, or system disruptions. Such incidents could result
in financial losses, damage to the company’s reputation, regulatory penalties, and loss of client trust,
significantly impacting operations and long-term growth.

Risk of Integration from Acquisitions

Choice International’s growth strategy involves strategic acquisitions, such as the recent acquisition of Arete
Capital’s Wealth Management business. While acquisitions offer growth opportunities, the company faces
risks associated with integrating acquired businesses, including potential cultural mismatches, operational
challenges, higher-than-expected integration costs, or failure to realize anticipated synergies and benefits.
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VALUATION

We use a DCF Model, EV/Operating Income comp analysis, and a P/E analysis to guide our valuation OF
CHOICE. When we combine these valuation results it returns a median range of $8.25 to $11.08 with a mid-point
of $9.39.

Sensitivity Analysis:

DCF Analysis

Terminal Growth Rates

Our DCF analysis relies on a range of discount rates
between 8.75% and 11.25% with a midpoint of
10.00%. This arrives at a valuation range of $7.01 to
$12.88 with a mid-point of $9.12.

7.50% $13.03 $14.81
8.75% $9.49 $10.32 $11.41 $12.88 $14.96
10.00% $7.85 $8.42 $9.12 $10.03 $11.24
11.25% $6.61 $7.01 $7.49 $8.08 $8.85
12.50% $5.65 $5.93 $6.27 $6.68 $7.18

Discount rate

Comp Analysis

Comparative Analysis
(all figures in M, expect per share information)

EV/Revenue *? EV/Operating Income &9 P/E >3

Company Name Symbol Price ¥  Mrkt Cap EV 2024 2025E 2026E 2024 2025E 2026E 2024 2025E 2026E
Centrum Capital Limited BSE: 501150 $ 044 $ 1829 §$ 520.7 11.73x N/A N/A N/A N/A N/A N/A N/A N/A
Geojit Financial Services Lir BSE: 532285 $ 086 $ 2407 $ 239.0 3.64x N/A N/A 8.9x N/A N/A 14.9x N/A N/A
UGRO Capital Limited BSE: 511742 $ 194 $ 2259 $ 1,0066 177.29x 7.91x 5.84x 34.2x N/A N/A 16.5x 10.9x 8.6x
Alacrity Securities Limited BSE: 535916 $ 066 $ 307 $ 30.6 2.66x N/A N/A 28.1x N/A N/A 37.4x N/A N/A
BLB Limited NSEI: BLBLIMITED $ 017 $ 88 $ 6.2 N/A N/A N/A 14.7x N/A N/A 23.2x N/A N/A
Master Trust Limited BSE: 511768 $ 194 $ 2177 $ 775 1.08x N/A N/A 2.6x N/A N/A 12.6x N/A N/A
Dolat Algotech Limited BSE: 505526 $ 107 $ 1881 §$ 194.5 N/A N/A N/A 7.6x N/A N/A 9.1x N/A N/A
Fedders Holding Limited ~ BSE: 511628 $ 052 $ 1054 §$ 106.5 3.49x N/A N/A 100.7x N/A N/A 23.8x N/A N/A
Share India Securities Limit NSEI: SHAREINDIA $ 199 $ 4343 $ 185.0 19.71x N/A N/A 8.2x N/A N/A 14.5x N/A N/A
PNB Gilts Ltd. BSE: 532366 $ 126 $ 2260 $ 27847 2855.5x N/A N/A 78.9x N/A N/A 8.5x N/A N/A

Average 384.4x 7.9x 5.8x 31.5x N/A N/A 17.8x 10.9x 8.6x

Median 7.7x 7.9x 5.8x 14.7x N/A N/A 14.9x 10.9x 8.6x
|Choice International Limited CHOICEIN $ 869 $ 17862 $ 182441 12.6x 14.6x 11.0x 55.0x 56.0x 42.2x 75.1x 68.4x 49.2x|

(1) Previous day's closing price

(2) Estimates are from Capital I1Q

(3) Forw ard estimates as of calendar year

(4) All Values in USD at an exchange rate of ¥86.48 INR/USD
Source: Company reports, CapitallQ, Stonegate Capital Partners

Our EV/Operating Income framework to inform our CHOICE

valuation. Currently CHOICE is trading at a FY24 EV/Operating 2026 E 45.00x  47.50x  50.00x

Income of 55.0x compared to comps at an average of 31.5x. We ©P Inc @M) 3,654 3,654 3,664
believe this premium to comps is well earned. When valuing the TEVRM) 164411 173,545 182,679
Company based on FY26 operating income we are using an E;\'jg’:ﬂ) 193?‘? 2022'? > 1?2'2
EV/Operating Income range of 45.0x to 50.0x with a midpoint of T B o

47.§x wh|ch. moves CHOIQE clos.er_to current and _hlstorlcal Cash (M) 16.0 16.0 16.0
trading multiples. We believe this is reasonable given the .. ($M) 540 540 540

continued growth of the Company's top and bottom line as well as 4 Cap ($M) 18631 19688 20744
the Company's diversified revenue streams. This arrives at a

valuation range of $9.07 to $10.10 with a mid-point of $9.58. S/O 205.4 205.4 205.4
Price $ 907 $ 958 $ 10.10

We are also using an P/E framework to inform our CHOICE

valuation. Currently CHOICE is trading at a FY24 P/E of 75.1x P/E

compared to comps at an average of 17.8x. We again believe this 2026 E 55.00x  60.00x  65.00x

premium to comps is well earned. When valuing the Company Earnings 13.6 13.6 13.6

based on FY26 earnings we are using a P/E range from 55.0x to  Price (%) 750.4 818.6 886.8

65.0x with a midpoint of 60.0x which moves CHOICE closer to

current and historical trading multiples. We again believe this is FXRate 86.5 86.5 86.5
Price $ 868 $ 947 $ 10.25

reasonable for the above stated reasons. This arrives at a
valuation range of $8.68 to $10.25 with a mid-point of $9.47.
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DISCOUNTED CASH FLOW

Choice International Limited
Discounted Cash Flow Model

Terminal
Estimates (IM): 2024 2025 2026E 2027E 2028E 2029E 2030E 2031E 2032E 2033E 2034E 2035E 2036E Value
Revenue 7,593 9,217 11,594 15,034 19,575 25,545 33,094 42,095 52,661 64,247 77,096 88,660 97,527
Opearting Income 1,808 2,213 2,889 4,023 5,187 6,718 8,770 11,239 14,324 17,475 20,970 24,293 26,625
Less: Taxes (benefit) 499 586 686 955 1,193 1,545 2,017 2,585 3,294 4,019 4,823 5,587 6,124
NOPAT 1,309 1,627 2,204 3,068 3,994 5,173 6,753 8,654 11,029 13,456 16,147 18,706 20,501
Plus: Depreciation & Amortization 66.0 85.0 111.6 111.6 97.9 127.7 165.5 147.3 184.3 160.6 192.7 177.3 146.3
Plus: Changes in WC (5,028) (10,135) 347.8 451.0 587.2 766.4 9928 11,2629 15798 19274 23129 26598 29258
Less: Capex (128.4) (284.4)  (173.9)  (225.5)  (293.6) (383.2) (496.4) (631.4) (526.6) (642.5) (616.8) (620.6)  (682.7)
Free Cash Flow (3,781)  (8,708) 2,489 3,405 4,386 5,684 7,415 9,433 12,267 14,901 18,036 20,922 22,890 291,853
Discount period - months 9 21 33 45 57 69 81 93 105 117 129
Discount period - years 0.8 1.8 2.8 3.8 4.8 5.8 6.8 7.8 8.8 9.8 10.8
Discount factor 0.93 0.85 0.77 0.70 0.64 0.58 0.53 0.48 0.43 0.39 0.36
PV of FCF 2,317 2,882 3,375 3,976 4,715 5,453 6,447 7,119 7,833 8,261 8,216 104,759

Growth rate assumptions:

Revenue 21.4% 25.8% 29.7% 30.2% 30.5% 29.6% 27.2% 25.1% 22.0% 20.0% 15.0% 10.0%
Operating Income 22.4% 30.6% 39.2% 28.9% 29.5% 30.5% 28.2% 27.4% 22.0% 20.0% 15.8% 9.6%
EBITDA 22.6% 30.6% 37.8% 27.8% 29.5% 30.5% 27.4% 27.4% 21.6% 20.0% 15.6% 9.4%
Free Cash Flow 130.3% -128.6% 36.8% 28.8% 29.6% 30.4% 27.2% 30.0% 21.5% 21.0% 16.0% 9.4%

Margin assumptions:

Operating Income 23.8% 24.0% 24.9% 26.8% 26.5% 26.3% 26.5% 26.7% 27.2% 27.2% 27.2% 27.4% 27.3%
D&A as a % of sales 0.9% 0.9% 1.0% 0.7% 0.5% 0.5% 0.5% 0.4% 0.4% 0.3% 0.3% 0.2% 0.2%
EBITDA 24.7% 24.9% 25.9% 27.5% 27.0% 26.8% 27.0% 271% 27.6% 27.5% 27.5% 27.6% 27.5%
Taxes 27.6% 26.5% 23.7% 23.7% 23.0% 23.0% 23.0% 23.0% 23.0% 23.0% 23.0% 23.0% 23.0%
Changes in WC -66.2% -110.0% 3.0% 3.0% 3.0% 3.0% 3.0% 3.0% 3.0% 3.0% 3.0% 3.0% 3.0%
Capex as a % of sales -1.7% -3.1% -1.5% -1.5% -1.5% -1.5% -1.5% -1.5% -1.0% -1.0% -0.8% -0.7% -0.7%
Valuation: Sensitivity Analysis:

Shares outstanding (M) 205.4 Terminal Growth Rates

PV of FCF (M) 60,595

PV of Terminal Value (M) 104,759 % $13.03 $14.81 $17.38 $21.42
INR/USD Exchange Rate 86.48 .E $9.49 $10.32 $11.41 $12.88 $14.96
PV of FCF ($M) 700.7 3 $7.85 $8.42 $9.12 $10.03 $11.24
PV of Terminal Value ($M) 1,211.3 2 $6.61 $7.01 $7.49 $8.08 $8.85
Enterprise Value ($M) 1,912.0 a $5.65 $5.93 $6.27 $6.68 $7.18
less: Net Debt ($M) 37.9

Estimated Total Value ($M): 1,874.0

Est Equity Value/share: $9.12 |

Price $8.69

Source: Company Reports; Stonegate Capital Markets
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INCOME STATEMENT

Choice International Limited

Fiscal Year End: March

Consolidated Statements of Income (in TM, except per share amounts)

Q1

Q2

Margin Analysis
Operating Margin
Net Income Margin
Tax Rate

Growth Rate Y/Y
Total Revenue

Total cost of revenues
Operating Income
Pre-TaxIncome

Net Income

13.6%
9.3%
-31.7%

10.6%
6.4%
48.5%
111.3%
111.3%

13.0%
9.5%
-26.8%

31.0%
31.9%
25.3%
34.4%
34.4%

25.8%
18.7%
-27.2%

62.6%
38.8%
222.7%
220.8%
220.8%

20.7%
15.2%
-26.7%

38.2%
47.5%
11.3%
12.1%
12.1%

23.8%
17.2%
-27.6%

92.2%
84.7%
120.6%
117.9%
117.9%

21.1%
15.5%
-26.2%

47.9%
47.9%
47.7%
50.5%
50.5%

24.3%
18.6%
-23.4%

28.5%
22.5%
51.6%
55.3%
55.3%

20.5%
14.5%
-29.0%

0.8%
9.5%
-22.9%
-23.7%
-23.7%

29.0%
21.0%
-27.6%

17.8%
12.3%
34.0%
35.8%
35.8%

24.0%
17.7%
-26.5%

21.4%
21.1%
22.4%
24.3%
24.3%

26.4%
20.2%
-23.7%

15.5%

7.7%
44.9%
49.8%
49.8%

23.5%
17.9%
-23.7%

11.0%
12.2%
7.4%
6.9%
6.9%

25.5%
19.5%
-23.7%

35.3%
26.7%
68.5%
81.1%
81.1%

24.5%
18.7%
-23.7%

40.6%
49.5%
18.9%
25.3%
25.3%

24.9%
19.0%
-23.7%

25.8%
24.3%
30.6%
35.4%
35.4%

28.2%
21.5%
-23.7%

30.3%
27.2%
39.0%
39.0%
39.0%

25.1%
19.1%
-23.7%

29.7%
271%
38.1%
38.1%
38.1%

27.0%
20.6%
-23.7%

29.7%
27.1%
37.2%
37.2%
37.2%

Q3 Q4 Qi Q3E Q4E QE Q3 E Q4E

FY2020 FY2021 FY2022 FY2023 FY2024 Jun-24 Sep-24 Dec-24 Mar25 FY2025 Jun-25 Dec25 Mar-26 FY2026E Jun-26 Dec-26  Mar-27 FY2027E
Revenue 12882 16874 | 28053 | 38722 75028 | 20064 24739 20934 25300[ 91038 | 23388 27461 28415 35669 [11,4933| 3,0800 35679 36908 46158 [149545
Other Revenue 54.0 70.7 542 79.6 90.6 53.0 18.1 214 204 112.9 407 20.0 20.0 20.0 100.7 20.0 20.0 20.0 20.0 80.0
Total Revenues 13422 | 1,7582 | 2,859.6 | 3,951.8 | 7,593.4 | 2,059.4 24921 21149 2,5550.4 | 9,216.7 | 2,379.6 2,766.1 2,861.5 3,586.9 | 11,594.0 | 3,000 3,587.9 3,710.8 4,635.8 | 15,034.5
Employee benefits expense 4746 | 4194 5695| 10896 | 2,2105| 6795 6957 6552 7093 | 27397 | 6999 8160 8441 10581 | 34181 9300 10764 1,132 13907 | 45103
Finance Costs 173.0 154.6 1533 | 219.2| 4037 131.6 150.5 1630 2158 | 6609 | 2112 1936 2003  251.1 856.2 1860 2153 2226 2784 902.1
Depreciation and Amortization 34.6 30.9 338 48.0 66.0 16.8 197 20.8 27.7 85.0 279 27.9 27.9 27.9 1116 27.9 27.9 27.9 279 1116
Admin and Other 4780 | 9252 | 13666 | 17754 | 3,105.1 7975 10198 8428 8582 | 3518.1 8117 10776 10593 13702 | 43188 | 10823 13692 13459 16901 | 5487.6
Total Operating Expenses 11602 | 15300 | 21232 | 31322 | 57854 | 16254 18857 16818 18109 | 70037 | 17507 21151 21316 27073 | 8,7047 | 2,2262 26888 27097 33869 | 11,0116
Operating Income 1820 | 2282 7364 8195| 1,808.0| 4340 6064 433 7395 | 22130 | 6289 6510 7299  879.6 | 2,889.3| 8738 8991 1,001.1 1,248.8 | 4,022.9
Current Tax 462 1015 1872 | 2307 4941 124.1 159.2 1276 1665 | 5774 150.6 155.9 1747 2106 | 6917 | 2092 2153 2397 2990 | 963.1
Prior Year Tax - - 82)| (37 67| (104 (182 (1.1) 18 (27.8) (0.4) (0.4) (0.4) (0.5) (1.7) (0.5) (0.5) (0.6) 0.7) (24)
Deferred Tax 115 (40.5) 213 1.9 11.0 0.1 0.9 (0.8) 36.0 36.3 (0.9) (1.0) (1.1) (1.3) (4.3) (1.3) (1.3) (1.5) (1.8) (6.0)
Net Income 1243 167.1 536.0 | 600.7 | 1,308.6 | 3201 4645 3074 5352 | 1,627.1 4796 4965  556.6  670.8 | 2,2035| 6664 6857 7635 _ 952.4 | 3,068.1
Basic EPS 155 1.46 2.69 3.02 6.56 1.61 234 1.55 2.68 8.16 2.38 2.47 2.76 3.33 11.00 3.25 3.34 3.72 464 15.30
Diluted EPS 1.46 1.21 3.46 2.99 6.51 1.60 2.31 1.53 2.62 7.99 234 2.47 2.76 3.33 10.75 3.25 3.34 3.72 464 14.95
WTD Shares Out - Basic 80.0 114.3 199.0 199.0 199.4 198.7 198.8 198.9 199.7 199.7 1988 2013 2013 2013 | 2004 | 2052 2052 2052 2052 | 2006
WTD Shares Out - Diluted 85.1 138.1 1548 | 2011 2010 2006 2008 2009 2043 | 2043| 2013 2013 2013 2013 | 2050| 2052 2052 2052 2052 | 2052
EBITDA 389.6 | 4136 | 9234 10867 | 22777| 5824 7766 6169 9829 | 2,958.8 | 8680 8725 9581 1,585 | 3,857.1 | 1,087.7 1,423 1,251.6 1,554.9 | 5,036.5

26.9%
20.5%
-23.7%

29.2%
25.1%
42.0%
42.0%
42.0%

26.8%
20.4%
-23.7%

29.7%
26.5%
39.2%
39.2%
39.2%

Source: Company Reports, Stonegate Capital Partners estimates
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IMPORTANT DISCLOSURES AND DISCLAIMER

(a) The research analyst and/or a member of the analyst’'s household do not have a financial interest in the debt
or equity securities of the subject company.

(b) The research analyst responsible for the preparation of this report has not received compensation that is
based upon Stonegate’s investment banking revenues.

(c) Stonegate or any affiliate have not managed or co-managed a public offering of securities for the subject
company in the last twelve months, received investment banking compensation from the subject company in
the last 12 months, nor expects or receive or intends or seek compensation for investment banking services
from the subject company in the next three months.

(d) Stonegate’s equity affiliate, Stonegate Capital Partners, “SCP” has a contractual agreement with the subject
company to provide research services, investor relations support, and investor outreach. SCP receives a
monthly retainer for these non-investment banking services.

(e) Stonegate or its affiliates do not beneficially own 1% or more of any class of common equity securities of the
subject company.

(f) Stonegate does not make a market in the subject company.

(9) The research analyst has not received any compensation from the subject company in the previous 12
months.

(h) Stonegate, the research analyst, or associated person of Stonegate with the ability to influence the content of
the research report knows or has reason to know of any material conflicts of interest at the time of publication
or distribution of the research report.

(i) No employee of Stonegate has a position as an officer or director of the subject company.

Ratings - Stonegate does not provide ratings for the covered companies.

Distribution of Ratings - Stonegate does not provide ratings for covered companies.

Price Chart - Stonegate does not have, nor has previously had, a rating for its covered companies.

Price Targets - Stonegate does not provide price targets for its covered companies. However, Stonegate does
provide valuation analysis.

Regulation Analyst Certification:

I, Dave Storms, CFA, hereby certify that all views expressed in this report accurately reflect my personal views
about the subject company or companies and its or their securities. | also certify that no part of my compensation
was, is, or will be directly or indirectly related to the specific recommendations or views expressed in this report.

For Additional Information Contact:
Stonegate Capital Markets, Inc.

Dave Storms, CFA
Dave@stonegateinc.com
214-987-4121

Please note that this report was originally prepared and issued by Stonegate for distribution to their market professional and
institutional investor customers. Recipients who are not market professional or institutional investor customers of Stonegate should
seek the advice of their independent financial advisor prior to taking any investment decision based on this report or for any necessary
explanation of its contents. The information contained herein is based on sources which we believe to be reliable but is not
necessarily complete and its accuracy cannot be guaranteed. Because the objectives of individual clients may vary, this report is
not to be construed as an offer or the solicitation of an offer to sell or buy the securities herein mentioned. This report is the
independent work of Stonegate Capital Markets and is not to be construed as having been issued by, or in any way endorsed or
guaranteed by, any issuing companies of the securities mentioned herein. The firm and/or its employees and/or its individual
shareholders and/or members of their families and/or its managed funds may have positions or warrants in the securities mentioned
and, before or after your receipt of this report, may make or recommend purchases and/or sales for their own accounts or for the
accounts of other customers of the firm from time to time in the open market or otherwise. While we endeavor to update the
information contained herein on a reasonable basis, there may be regulatory, compliance, or other reasons that prevent us from
doing so. The opinions or information expressed are believed to be accurate as of the date of this report; no subsequent publication
or distribution of this report shall mean or imply that any such opinions or information remains current at any time after the date of
this report. All opinions are subject to change without notice, and we do not undertake to advise you of any such changes.
Reproduction or redistribution of this report without the expressed written consent of Stonegate Capital Markets is prohibited.
Additional information on any securities mentioned is available on request.
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